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You're going to discover several key factors to becoming a 
radical super-affiliate.  Almost every book you've ever read 
about affiliate marketing is  wrong.  That includes a lot of 
articles, ebooks, “special reports,” and training courses... 
they're all wrong.

Now, why would I say that?

Because I've written a few of them over the years, and yes, 
And sometimes I was wrong.  I've learned a lot over the 
last thirty-eight years in marketing.  I've also learned a lot 
about affiliate programs over the last  15 years,  and the 
biggest percentage of affiliate retailers don't know diddly 
squat about affiliate marketing.

Why?

Because  most  of  them  only  focus  on  signing  up  “fresh 
meat” and hope they get a few “super-affiliates” out of the 
thousands of suckers looking for the ultimate, the “latest 
and greatest,” in affiliate programs.
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What  they  don't  tell  you  is  that  you're  going  to  be 
competing against another quarter to half-million others in 
the same affiliate program!

Okay.  Maybe I'm exaggerating.  Maybe it's more like fifty 
thousand, or a hundred thousand.  But they don't tell you 
that.

Why do I tell you?

Because I'm on the record for recruiting more than a half 
million affiliates in two different retail programs.  And you 
know what?  I didn't make a dime off of them.  And they 
didn't either.  As a matter of fact, I can only remember 5 or 
10 people actually doing anything with their business.

Now,  just  because  you  have  thousands  of  competitors 
selling the same affiliate product doesn't necessarily mean 
that this is a problem for you.  Super-affiliates know the 
proper steps to take in order to make commission checks 
from these saturated  programs.   However,  I'm going to 
reveal to you a dirty little secret that you can use to not 
only start at the top of any product or service you choose, 
but  also  to  be—quite  possibly—the  only super-affiliate 
selling for your company!

Just imagine for a moment how powerful this secret would 
be in the right hands—your hands.

By the time you finish reading this, you will have learned 
at least four things:

1. The one secret nobody is telling you about radical 
super-affiliates.

2. A totally simple formula for creating success as a 
super-affiliate in your business.

3. How you can virtually take control of any company 
or  affiliate  program you wish,  be  thanked for  it, 
and  become a  well  respected  authority  figure  in 
that company at the same time.
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4. How three simple words and a simple request can 
position you as an authority in the minds of your 
customers and prospects, and in the minds of every 
person who reads anything you write.

Ready?  Let's get started.

The Secret That Nobody Is Telling You About Radical 
Super-Affiliates

Let's cut to the chase: okay?  Most affiliate programs don't 
“measure  up.”   They just  don't  work.   Yes,  I  know that 
sounds negative, but it's true.  The fact is that more than 
98  percent  of  all  the  affiliate  programs you  see  on  the 
Internet, and over 98 percent of the people who sign up in 
them don't make a dime on anything they promote.  As a 
matter of fact, they probably lose more money by buying 
advertising  schemes  like  AdSense,  AdWords,  or  even 
Facebook ads.  Or, they just don't know how to use them.

Oh!  I've just trampled on “holy ground” by punching the 
eyes out on Google and Facebook, huh?  Well, face it pal! 
Most people on Google and Facebook could care less what 
you're selling.  They're too busy trying to sell something to 
you, or recruit you into  THEIR program!  And you're too 
busy trying to do the same thing!  So, get over it, and get 
over yourself!

One of the characteristics about me you'll learn over time, 
is that I hit hard and I don't pull any punches.  Sometimes 
that's what it takes to wake people up to the scams that all 
these wannabe Internet gurus are pulling over your eyes. 
Like the wool from a freshly fleeced lamb, they lead you to 
slaughter, take your money, leave you in a heap of debt, 
and  all  the  while—they're  laughing  their  ass  off  at  you 
when they go to the bank!
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I want you to take an imaginary journey with me.  I want 
you to visualize yourself for a minute that you have just 
been employed as a door-to-door salesman for some sort 
of direct marketing business.  It doesn't matter what kind 
of  business  it  is.   It  can  be  magazines,  encyclopedias, 
vacuum cleaners, or satellite television.

Let's say you're selling a variety pack of select meats from 
a truck with a freezer unit—door to door.  You've probably 
seen them at one time or another.   They drive through 
your  neighborhood  and  knock  on  your  door  and  start 
“fast-talking”  their  spiel  to  you,  and  hard-sell  you  into 
buying a case for $89... or more.

Let's call this company Ernie's Deluxe Meat Company.  The 
case comes with 8 to 12 different boxes of variety meats, 
and in each box there is a dozen or so of rib-eye steaks, 
New  York  strips,  filet  mignon,  prime  rib,  pre-seasoned 
fajitas, deluxe German sausage, fish, lobster, shrimp, and a 
variety of other meats.

The  company  tells  you  that  you  sell  the  case  for  $89 
dollars and you get 50% commission on each case you sell. 
Hey!  That's $44.50 commission for every case you sell!  Do 
the math!

You've got a hundred cases on your truck and all you've 
got  to  do  is  sell  them  all.   You  go  out  and  pick  the 
neighborhood you want to work in, and voila!  You're on 
your way to making $4,450 a day... if you sell all 100 cases.

There's  your  first  problem:  you're  limited  to  how many 
cases  you  can  sell  in  a  day.   If  you're  lucky  enough  to 
“smooth talk” a hundred people out of their money at $89 
a pop, you're still limited to $4,450 a day.  What could you 
make if you could sell a thousand or ten thousand cases a 
day?
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“Whoa!  Wait a minute Ernest!  I'm doing good just to get  
around the neighborhood and knock on a hundred doors.  
And  the  odds  are  against  me  from selling  100%  of  my  
presentations.”

Okay.  Now you're starting to see the light at the end of 
the tunnel.

Why aren't you selling 100%?  Do you think it might be 
because  the  company  you're  working  for  has  been  in 
business  for  25  or  30  years,  and  several  of  their 
“independent reps” has been through this neighborhood 5 
or  10 times a  year?   And out  of  the  last  30  years,  the 
residents have probably heard the same spiel 3,600 times?

The company you're working for has told you that they are 
giving you 50% commission for each case you sell.  That's 
pretty good money in anybody's book.  Even if you don't 
sell all of them in one day, if you only sold 10 a day, that 
would still be pretty good money, wouldn't it?

Sure it would!

This company has been around for a long time, has a good 
reputation for having a good product, and they deliver to 
the customer's door.  How much more convenient can it 
get?

They also provide a good follow up service on re-orders, so 
you should have no problem selling the neighborhood, and 
you shouldn't have any problem with incentive to sell.  You 
should be selling these cases like hot cakes off the griddle. 
Right?

Wrong!
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The truth is, more than likely, nearly every house in that 
community  has  already  been  presented  with  the  same 
offer, simply because the company has been around for so 
long,  and  they've  been  in  the  neighborhood  a  couple 
hundred  times  over  the  last  25-30  years.   A  large 
percentage  of  the  residents  have  been  “sold”  over  and 
over, and they've probably even been “hit up” by a few of 
your competitors, too.  (Betcha didn't know that, huh?)

Yeah... well, it happens.

Most  of  the  sales  are  coming  through  an  automatic 
monthly renewal system: just like the ones you see in so 
many of the health supplement programs.  As soon as the 
customer  pays  for  their  case  of  meats,  either  cash  or 
check,  they  get  a  receipt  with  their  name,  address  and 
phone number on it.

Bingo!
Guess what?  You've just been played like a Georgia fiddle! 
When you get back to the depot to reload your truck for 
the  next  days  sales,  you  turn  in  your  money  and 
paperwork...  guess  what  happens.   They've  got  some 
minimum  wage  worker  in  the  front  office  putting  the 
customer's contact info into a database so they can follow 
up with them by direct mail!

So, why aren't YOU doing that?

I'll tell you why: the company doesn't want you to know 
that  you're  accomplishing  two  things  for  them  while 
they're suckering you into selling their deluxe meats.

And most affiliate programs operate the same way.

Whenever  one  of  your  customers  or  prospects  goes  to 
your website, the first thing that happens is they plug in 
their  name and  email  address  for  a  free  report,  or  for 
whatever your company is giving away.
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YOU NEVER SEE IT!

But, who can blame you, right?  You never saw it coming... 
did you?

Not  only  that,  but  now  the  company  has  sent  them  a 
direct  mail  piece  and  they  can  now  have  it  shipped 
overnight, packed with dry ice, and have it automatically 
billed... you guessed it... to their credit card.

This company has not only pulled a “rope-a-dope” on you 
once or twice, but they've done it to you three times now! 
You might get lucky and make a few new sales to some 
new  residents  who  have  just  bought  a  house  in  the 
community  and  just  moved  in.   You  might  be  the  first 
person they've ever met selling deluxe meats by the case, 
and they might buy from you.

But  that  certainly  isn't  going  to  make  you  the  kind  of 
money you desire.

Are you getting mad yet?

I hope so.

By now, I can almost hear you saying, “Okay, I understand 
your analogy, but couldn't I just find a new company that 
hasn't  been  around  for  a  hundred  years,  become  an 
affiliate, and sell their products and services like crazy?”

Yes, you  could do that, but don't hold your breath.  You 
shouldn't  expect  a  big  commission  check  from  them 
either.  The reason is that such companies are brand new 
to the market and have yet to become well  known and 
respected throughout the community.  This rule applies to 
brick  and  mortar  businesses,  and  Internet  based 
businesses.

So, once again, fewer sales.
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At this point, you're probably thinking to yourself,

“Well, there probably isn't a way to make a lot of 
money through affiliate programs then, is there?”

No—unless you're already a super-affiliate.   Not  for  the 
most  part,  anyway,  and  not  with  regular  affiliate 
programs.

So, let's  look at affiliate marketing in a slightly different 
manner than any other book, e-course, or manual has ever 
taught you.  I'm talking about radical super-affiliates.  I'm 
talking  about  the  radical  “extremists”  in  the  affiliate 
marketing business model.

I intentionally placed the words  radical and  extremists in 
front  of  super-affiliate for  a  reason.   Part  of  that  is  to 
describe the approach you need to take, and part of that 
has to do with  positioning.  Another part has to do with 
the fact that it is also a secret “twist” on affiliate marketing 
in general.

Imagine once again that you're working for Ernie's Deluxe 
Meat Company, selling cases of meat door-to-door.  You 
soon come to realize that you will never make the kind of 
money  you  want  to  make  from  selling  cases  of  deluxe 
meats.  So, do you quit selling cases of deluxe meats?  No. 
You  decide  to  get  smart  about  it  and  do  some  much 
needed research on the company, and you discover that 
they  have  been  selling  deluxe  meats,  door-to-door, 
through independent reps for almost 30 years.

Do you seen an opportunity here?

In  a  flash  of  inspiration  you  contact  the  CEO  of  the 
company and inform him that  you could easily  increase 
their  bottom line  by  opening  their  business  to  a  larger 
market.
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You  then  explain  in  great  detail  the  problems  you  had 
when selling door to door, and how you finally came up 
with a  solution  that  would  benefit  both you  and them. 
You see, when  you make money,  they make money.  So, 
any business person in his, or her, right mind will  gladly 
jump on an offer that allows them to make more money 
than before—especially if it doesn't require much work or 
effort on their part.

And that is the key: little to no work or effort on their part. 
YOU do all the work.  YOU come up with the solution, and 
they will reward you handsomely for it.

You've just accomplished the following:

● You've  made yourself  a  well-positioned authority 
figure  in  the  mind  of  the  CEO  of  a  30  year  old 
successful business.

● You've  eliminated  the  possibility  of  any 
competition with your fellow co-workers.

● You've gotten a hug pay raise and the respect and 
admiration of the CEO.

● And,  you've  become  the  ONLY  radical  super-
affiliate in the company.

Now,  all  you  have  to  do  is  deliver  on  your  promise. 
Otherwise, you'll look like a jerk.

How are you going to do that?

You begin to explain to the CEO how you are experienced 
in  mail  order,  radio  and  television  advertising, 
brochure/flier  advertising,  Internet  Marketing  and 
Advertising, etc.  Then you tell him exactly how you will 
head up his new direct marketing department in return for 
a 40% commission on each sale you make through mail 
order or media advertising.
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“Whoa!   Wait  a  minute!   I'm  making  50%  
commission  now!   Why  would  I  want  to  drop  
10%?”

Okay.  That's a fair question.  Let's do some math...

Let's say you're a lucky wizard on the streets and you sell 
all 100 cases every day, five days a week.  We'll allow for a 
couple of days off so you can rest up.  That's:

100 cases X $89.00 per case.  Each case pays 50% percent 
commission,  therefore  giving  you  $4,450  per  day,  or 
$22,250 per 5-day work week.  (Hey!  If you want to work 
6  or  7 days  a  week,  that's  your business.)   Twenty-two 
thousand two hundred fifty dollars a week is more money 
than a lot of people make in a year, and you've just done it 
in one week.  What could you do in a month?  In a month 
with 4.3 weeks, that turns into $95,675 a month.  That's 
almost a hundred grand a month.  Not too shabby.

In a year's time that could easily turn into $1,148,100 a 
year!

But...  right now, you're just day-dreaming.  Because you 
and I both know you're not going to sell 100 cases a day, 
five days a week, for 52 weeks a year.  You'll do good to 
get just a small percentage of that.

But, now you've put your brain in gear and you've figured 
out a way to reach a much larger market across the state, 
or the country—with direct mail.

And  you  accomplished  all  this  because  you  saw  an 
opportunity in the making, and you did some research in 
your spare time,  and then you put  together a  workable 
plan.

Now, let's  take this  a  little  further.   Let's  say  you don't 
know the first thing about mail order or direct marketing. 
Although you want to take advantage of this opportunity, 
you don't have the first clue how to get started.
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You don't  know how to operate a successful  mail  order 
business.   So,  what  do  you  do?   Simple:  You  take 
advantage  of  the  hundreds  of  books  written  by  highly 
successful mail order marketers, and you learn from them. 
Information  is  available  on  just  about  any  subject 
pertaining to making money.  All you have to do is find it.

“Yeah!”  you  say.   “That's  easy  enough  for  you  to  say, 
Ernest.   But,  now...  how about pointing me in the right 
direction so I can get started?”

You can go  to the library and check out books on mail 
order marketing, or you can buy them from Amazon, or 
any one of the many other online retailers.  I've bought 
most  of  mine and have  them in  my personal  reference 
library so I don't have to go to the public library any more.

If you can't afford to pay $15 to $25 dollars per book, then 
check them out from your public library and make notes in 
your personal notebook.  Call that notebook your “swipe 
file.”  Because every now and then, you're going to go back 
and “swipe” some notes to jog your memory and give you 
some fresh ideas.   Maybe you'll  even go check  out  the 
book again.  That's why I bought the books: so I could have 
them within my reach when I needed them.

But not everybody can afford $10,000 to $50,000 worth of 
books.  Not a problem.  Most college educations cost you 
more  than  that,  but  the  education  you  get  from  these 
books are going to be worth more than what you could 
ever get with a college degree!

Let me make a book recommendation: if you ever get a 
chance to read “The Solid Gold Mailbox – How To Create 
Winning Mail-Order Campaigns By the Man Who's Done 
It All” by Walter H. Weintz, do it!  He's the guy who took 
Reader's Digest from a little bitty publishing company in 
the 50's to an international company making billions over 
a 40 year career.  If you can find it in the library, “Rots of 
ruck!”, as Scooby Doo would say.  If you can't find it in the 
library, then buy it from Amazon or Barnes and Noble.
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In either case, the book has been out of print for several 
years, and it's hard to even get a copy.  I have one and I've 
been offered a couple hundred dollars for it, but I won't 
give it up.  You just can't find any new copies anymore.  If 
you do, let me know.  You can find a lot of older, used 
copies, and if you find one in good shape, then latch onto 
it like a coyote on a bag of tater chips!  And don't let it go!

I've had this  book in my library for  almost two decades 
now  and  it's  priceless.   I  would  also  recommend  any 
marketing book written by my friend Dr. Joe Vitale.  Get 
them!  They're solid as a rock!

Okay.   Now that  you've  got  a  start  on  your  mail  order 
education, let's take another look at this.  Let's take this 
analogy another step.  You don't know a whole lot about 
mail order, but if you spend the next 6 months reading up 
on it, you can sure learn a lot, and be more of an authority 
on it than your average college graduate.
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So what if you can't contact the CEO to tell him about your 
amazing new opportunity for  him to make more money 
while giving you a huge boost in respect,  authority,  and 
profits—yet.   Keep working  for  the company,  doing  the 
best  you  can,  while  you  buy  the  books  (and  invest  in 
yourself).  All the while you do this you're learning more 
about  mail  order  marketing  and  what  it  takes  to  be 
successful at it.

Personally, I think you could get all that in Walter Weintz' 
book, but you can never have too much knowledge about 
how to do your job better.

Now, you need to envision your end goal:

“I want to make more money than ever before.”

Keep this in mind while working the daily routine in your 
affiliate business.  It will help you stay focused on studying 
about how to become a successful mail order marketer so 
that when the time comes, you can finally break free and 
give  the  CEO  the  good  news  about  your  new  direct 
marketing department.

Walter Weintz did it... I've done it a few times.  Why can't 
you?

Now, let's fast forward six months into the future.  You've 
read  all  the  books,  studied  all  the  material,  and  even 
bought  a  few courses  in  direct  mail  marketing.   Maybe 
you've even tested your theories on some small projects 
with a little success.  Now you know exactly how to run a 
successful mail order business, and now you can approach 
Mr. CEO to tell him about your offer!

All it took was a radically different idea, a little effort, time, 
study and investment in yourself, and now you've become 
known  as  the  person  responsible  for  single-handedly 
increasing your affiliate company's business from 50,000 
subscribers to over a million subscribers.
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Instead of making a paltry $1,157,000 a year, you've now 
bumped  your  income  up  to  $35,600,000  (or  more)  per 
year!

You think it's impossible?  It's just numbers!  But YOU can 
be in control of how many, and how much, comes in to the 
“number  bucket.”   Now  that  you're  armed  with  the 
knowledge of how to run a successful mail order business, 
you can determine if you want one million new customers 
for your affiliate business, or if you want 500 million.

It's totally up to you.

I can hear your doubts: it's only natural to think “That's all  
great and wonderful, but I don't have a door-to-door job  
selling deluxe meats,  and I  don't  care to know anything 
about mail order marketing.  Can you still help me?”

Yes, I can.  I just spent the last 13 pages using analogies 
only as an example to get you in the right frame of mind 
for what I am about to explain.  Now I will show you how 
you can take this analogy to the next level and adapt it to 
the next level: the World Wide Web... the Internet.

With  the  knowledge  you're  going  to  get  here,  you  can 
adapt  it  to  the  Internet  to  generate  huge  commission 
checks  online,  with  virtually  any  affiliate  business  you 
want!

A Really Super Simple Formula For Creating a Successful 
Super-Affiliate Business

In this section you will learn how to spot an opportunity in 
the making.  It can be in your online business, or a brick 
and mortar business.  It can be affiliate marketing, Internet 
Marketing, MLM, or whatever...

...you're  going  to  learn  how  to  take  advantage  of  the 
opportunity and leave your competitors behind.
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But first, let me share just a little bit about myself.  I won't 
waste a lot of your time, because this information is more 
about you than it is me.

I'm a 57 year old man who has been in some sort of sales 
and marketing over the last 50 years.  I started when I was 
kid  selling  lemonade  on  the  front  lawn  in  my 
neighborhood.  I then went on to moving lawns and doing 
landscaping  in  the  summer,  and  have  always  been  an 
entrepreneur of sorts.

I got into Internet Marketing about 15 years ago and have 
done fairly well with a couple of affiliate business.  Two in 
particular,  in  the  satellite  television  business,  and  the 
other in the telecommunications business, have been the 
biggest  bulk  of  my  revenues  over  the  years.   In  each 
company  I've  recruited  over  a  quarter  million  new 
affiliates—and wrote the training manuals.

That was the idea I gave to both companies: I'll write their 
training manuals if they'll compensate me for it.  And did 
they!

Using the same formula that I'm going to describe here, I 
have secured my position as a trusted authority in both 
industries as a sales and marketing expert.   I  wrote the 
book on “Covert  Marketing” and “The Covert  Marketing 
Equation.”

I  then  went  on  to  write  marketing  books,  articles  and 
special  reports  that  could  be  applied  to  virtually  any 
industry  sector,  on or  off  the Internet.   I've done more 
than I care to write about here, because this report is not 
supposed to be about  me: it's  about  you.   And how to 
become the super-affiliate you've always wanted to be.
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I'm just an old “geezer” as the kids would call me, but I've 
learned  a  lot  over  the  years  and  decades  spanning  my 
sales and marketing career.  I've learned from the masters 
like  Dr.  Joe  Vitale,  Kevin  Hogan,  Walter  Weintz,  and 
several others, and I've applied what I learned from them 
and took immediate advantage of every opportunity that 
came my way.  And I've never been disappointed.

Just follow this extremely simple formula:

1. Think different than everybody else,
2. Think radical.
3. Think extreme.
4. Think “inside” and “outside” the box—at the same 

time.
5. Put in a little effort
6. Put in some time
7. And the investment  you've  made in  yourself  will 

propel  you  towards  becoming  the  successful 
radical  super-affiliate  you've  always  dreamed 
about.

Now, this isn't just a “pipe dream.”  This is obtainable.  You 
can do this.   But  it  won't  get  done just  sitting  on your 
tuchus and dreaming about it.  You've got to...

TAKE ACTION!

Now, let's  talk  about what it  takes  to become a radical 
super-affiliate.

And, by the way, if you're still  with me, and you've read 
this far, you can tell this is more of a report than an article. 
And, yes, I'll probably include in a future edition of one of 
my marketing books.

If you've stayed with me this far, let me say thanks.

Now, let's move it up a notch...
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We'll use an online version of our previous analogy.  Let's 
say you've had very little experience with copy writing, or 
maybe none at all.  Let's say you're currently a member of 
an affiliate business where you have to log in with your 
user name and password that charges a one-time fee of 
$197 to join.  (I know that sounds expensive, but people do 
it all the time.)

Bob,  the  CEO,  has  been  in  business  now  for  about  6 
months and is trying everything he can think of to make 
this a lucrative business venture that returns a handsome 
profit.  He has added valuable content to his site, and has 
even included “members only” access to a ton of ebooks in 
a  virtual  library,  marketing manuals  and special  reports. 
The kind of stuff most newbies to the Internet are looking 
for.

Have you spotted the “killer”  opportunity in this  story 
yet?

How would YOU be able to help Bob?

Easy—here's  how.   You  do  your  research  and  find  out 
about Bob's will  to be successful,  simply by becoming a 
member of his private site.  You pay the one time fee of 
$197 and you get access to all his goodies.  Then you study 
his  content,  his  presentation,  and  his  sales  letter.   You 
soon discover that his sales copy is a little weak and could 
use some polishing.  So, you pull out your ebooks on copy 
writing  that  you've  bought  in  the  past,  and  you  get  to 
work.

Remember that swipe file we talked about on page 11? 
Well,  you're  going  to  pull  that  out,  too.   And  you 
remember  those  books  you  bought  on  Amazon,  Barnes 
and  Noble,  and  those  books  you  borrowed  from  the 
library?  You're going to use them, too.  This is where your 
education in affiliate marketing and copy writing is going 
to start paying off.
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Before you contact Bob, you're going to re-write his sales 
letter completely.  You're going to make it so hypnotic that 
people won't be able to dismiss it.  Where are you going to 
learn how to write hypnotically?  By getting Joe Vitale's 
book on Hypnotic Writing, that's how.  (Hopefully, you've 
already bought it at this point.)

With what you've learned from the books you've invested 
in,  you're going to redesign Bob's  sales copy with some 
new creative ideas and throw in some “extra icing on the 
cake.”  You're going to make Bob's business even more 
profitable than it is right now, and on a continual, residual 
basis.

Here's  an  example: you  could  re-write  the  sales  letter 
from scratch, and instead of making Bob's site a one time 
fee of $197 to join, you change it to a Private Membership  
Site for a monthly subscription fee of $29.95 per month. 
In order to do this, you must make sure Bob's content is 
always  fresh  and  up  to  date  every  month.   So,  here's 
another thing you need to do: you need to find ways for 
doing that  for him.  If you don't how to run a successful 
membership  site,  then  find a  book or  an  ebook on  the 
subject, read it, learn it, and then apply it.  The key here is 
to think of Bob's business as if it were your own.

Once you've finished with the sales letter, then you can 
also find a couple of his articles, ebooks, or special reports, 
and do a re-write on those and present them along with 
the sales page you've re-written.

Once you finish with the sales letter, make sure it has no 
typographical  errors,  misspellings  or  errors  of  any  kind. 
You might want to pass it by an English major (or your old 
English  teacher)  and  have  them  check  it  for  grammar, 
spelling, syntax, etc.  It doesn't need to be a doctoral thesis 
for an English dissertation, but it does have to be without 
glaring errors.
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You can run it  through the spell  checker  of  either  your 
word processor or through your HTML editor.  NVU.com 
has a really great WYSIWYG editor—which is free, by the 
way—and it has all the bells and whistles you'll need to do 
most HTML editing jobs... including graphics.

Open Office (at  OpenOffice.org)  also has a free suite of 
tools that you can download for free, and you can save 
your files in a variety of formats, including word processing 
documents,  spreadsheets,  presentations,  databases,  etc. 
You  can even save your  files  in  Word  .doc  format,  and 
some  of  the  older  formats,  like  Lotus  or  WordStar.   (I 
know... they're ancient.)

Save your HTML files with the NVU editor, and use Open 
Office to redesign some of his ebooks and reports.  Don't 
steal them or plagiarize them, just re-work them and zip 
them all up and send them to him and let him see what 
you've done.

If  you  want  to  totally  redesign  his  sales  page,  you  can 
either do it yourself (if you're good at that sort of thing) or 
you  can  download  some  templates  from  Microsoft,  or 
purchase  some  professional  looking  templates  from 
someone.

Remember: this is going to be your baby, too.

Understand this  one thing:  this  may take you a while—
maybe even a few months—to learn all this and to do the 
work before you even contact Bob.  If your work is better 
than what Bob has done on his site, he will gladly jump on 
your offer.

Now, you've finally finished the new sales letter.  You've 
put the new “twist” on his ad copy and you've even re-
worded some of his ebooks and special reports.  You've 
put in (let's say) a good 6 months learning everything you 
could about copy writing and you're now ready to send 
Bob your offer letter.
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So,  now  you're  going  to  send  him  an  email  saying 
something like this:

Subject: Bob, I need to talk to you ASAP.
Hi Bob,
This  is  Frank  Silverman,  and  I've  been  an 
affiliate  of  Bob's  Marketing  and  Learning 
Center for a little over six months now.  I was 
a regular member for a couple of months then I 
upgraded to your private membership about four 
months ago.  Now, I wish I had become a private 
member  on  the  first  day  of  becoming  an 
affiliate!  Great stuff!
The reason I'm writing to you is that I have 
been  looking  at  some  of  the  content  you've 
provided and noticed that it's a little out of 
date.  This isn't a problem though, because I 
would  like  the  chance  to  fix  this  for  you, 
permanently.
I  have  developed  a  unique  method  of  keeping 
your  content  fresh  and  up  to  date  on  a 
consistent basis, and at the same time making 
you more money from your site than you've ever 
made before.
And it's not going to cost you a dime.
I've also taken the liberty to re-write another 
sales letter for you, and re-worked a couple of 
your  special  reports  and  an  ebook.   (You'll 
find them attached to this email in ZIP format 
for your review.)
After you read through the work I've done on 
your files, I think you will agree that this 
would be an excellent opportunity for both of 
us  to  make  more  money  on  this  venture  than 
you're making now—you as the owner, and mes as 
your “radical” super-affiliate.
As  I've  already  mentioned  above,  I  have 
attached  a  ZIP  file  of  the  sales  letter  in 
HTML, and a few other examples for your review. 
If you like and appreciate the work I've done, 
then  please  wither  write  me  back  at 
frank@silverman.com or call me at 555-809-1212 
to discuss further arrangements.
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I realize that you're very busy, and before you 
read the new sales letter, I just want you to 
know that any new ideas that are presented in 
it,  I  will  gladly  do  the  work  myself.   You 
won't have to do any extra work and will still 
be  able  to  make  more  money  with  your  site. 
Just please read the sales letter to find out 
what I'm talking about.
Thank you very much for your time.
Frank Silverman
Email: frank@silverman.com
Phone: 555-809-1212
P.S. To make it even easier for you, if you 
would rather I call you, just write back with 
your phone number and the best time for us to 
talk.

Now, I want you to carefully study this letter and see if you 
can  point  out  every  hidden  suggestion  in  it.   Hidden 
suggestions  are subtle  hints  in  your copy that  have the 
ability  to  influence  the  reader  to  do  something—
something that causes them to take action.

Hypnotic writing, or hypnotic copy writing, is beyond the 
scope of this report, but I just wanted to give you an idea 
how you can structure your letter to achieve the desired 
response.  As I mentioned before in paragraph 1, page 18, 
Hypnotic Writing by Joe Vitale is an excellent reference on 
learning and implementation of killer ad copy.

The desired response  you  want  from Bob is  for  him to 
READ YOUR LETTER and read the new sales letter you sent 
him.  You also want him to reply to your email or call you. 
Notice how your letter in no way resembles spam.  It looks 
more like a letter written between two friends or business 
associates, and contains gratitude (catering to Bob's ego), 
good business logic in your presentation, and maybe even 
a little bit of humor.  Not too much humor though: just 
enough  to  make  your  letter  sound  like  it  came  from  a 
friend  and  not  from  a  businessperson  without  a 
conscience.
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Notice also that you don't put a disclaimer at the top of 
your email.  You know what I'm talking about: the one that 
says “This email is not spam.”

Yeah,  right!  If  you've  ever  gotten an email  with  those 
words (and you probably have) then you know what I'm 
talking about.  Nine times out of ten, it IS spam.  So, don't 
use disclaimers.  If it appears even remotely like spam, the 
technology and spam filters will  kick it out and Bob will 
never know you sent him anything.

Most autoresponders these days will customize an email 
with the reader's first (and sometimes the last) name in 
the subject line as well as the body of the letter.  You'll see 
something like “Hey, Bob!  Get your free...” or some other 
blatant attempt to get me to open the spammer's email. 
Some even start off their subject line with “Bob, this is not 
spam.”

Yeah, right... again!

Do NOT make an offer of ANY KIND in the subject line of 
your  email.   Just  be  yourself,  and  be professional.   Say 
something like, “Bob, I have a question about your affiliate 
program.”  Being honest always seems to work, because 
honest  business  and  affiliate  owners  like  to  be  treated 
with respect like you do.  They also don't mind helping out 
their prospects and customers as much as possible, as it 
always translates into more sales when they provide good 
customer service.  But they also like good ideas like the 
one you're going to present to Bob.

This  letter  is  very  powerful  because  of  the  way  it  is 
structured and presented.  But, it's also powerful because 
you've  described  to  Bob  how  you're  going  to  simplify 
things for him, help him make more money,  and you're 
going to do all the work for him.  When he sees the work 
you've already done for him, this will establish immediate 
credibility in his  eyes about you as a person, and about 
your expertise.  If Bob likes your new ideas, then you've 
just positioned yourself as an autority in his mind.
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When he reads the work you've done for him, he's going 
to get excited and give you a call.  Then you're in business! 
You will now have the upper hand.  You have just proven 
to Bob that you know your stuff and positioned yourself as 
a point of authority in his mind.  Bob will start to look to 
you  from  now  on  for  advice  about  how  to  make  his 
business more profitable.

After  you  send  your  message,  you  can  expect  either  a 
phone call or a reply to your email to talk about your offer. 
When  this  happens,  keep  a  professional  and  friendly 
attitude  at all times.  The last thing you want to do is to 
make  a  fool  of  yourself  by  over-reacting.   Keep  it  as 
professional  as possible,  and he will  become even more 
entranced by the perceived image you are creating in his 
mind.   Don't  lie  to  him  or  pretend to  be somebody or 
something you're not.  Just be yourself.  Be human, as he 
is human.

A few hours later, or perhaps the next day, you get a reply 
back from Bob.

Subject: Re: Bob, I need to talk to you ASAP.

Now,  you're  excited!   You  carefully  scan  each  word  in 
Bob's  reply  and  to  your  amazement,  he  thanks  you  for 
your time and effort, and accepts your offer!  Yay!  He says 
that he is grateful for your taking the time to help him and 
actually  provide  him  with  some  samples  of  your  ideas. 
Now, you're just tickled beyond pink!  This is where you 
start  getting  sweaty  palms  and  you're  just  “itching”  to 
write back to him.

“Hold on there, pardner!”

Take some time to relax,  take a  deep breath,  and calm 
down.   Let  your  heart  rate (and your mind)  calm down 
where  they're  not  racing  like  a  thoroughbred  at  the 
Kentucky Derby.
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When  you  do  formulate  your  reply,  make  a  list  and 
estimate the amount of work you will need to do to keep 
Bob's  site  freshly  updated.   Also take into account  how 
much Bob will be charging for his new site.  State the facts 
about the amount of time and effort you will be putting 
into his new site and reassure him that he will be making 
more  money  per  customer  with  a  lower  monthly 
subscription  rate.   Explain  to  him  that  a  residual 
subscription rate is going to make him more money in the 
long haul, and more people will be more prone to join on 
that basis.

It's a proven fact that a lot of people will join membership 
sites  for  20  or  30  bucks  a  month—sometimes  more—
where  a  large  “one  time”  sign  up  fee  usually  produces 
more “sticker shock” than sign ups.  When people see the 
$197 “one time” fee on Bob's site, they're more likely to 
leave the page and surf somewhere else on the web.  But 
when you write your ad copy properly and explain to them 
that “for only $29.95 per month” they can have access to 
the Premium “Members Only” site at Bob's Marketing and 
Learning Center—he's going to get more members.

And, while you're doing all the work to keep his site fresh 
and up to date, they're going to stay with him for a longer 
time in retention.

Then... state your desired percentage of each subscription. 
Let's  say  50% of  all  profits  made  through  the  new and 
improved site.  Fifty percent might sound a little high, but 
it's done all the time, and it's a fair amount.  If Bob balks at 
50%, then you can negotiate down to 45, or even as low as 
40 percent.

Now,  this  is  where things  can get  tricky  and you might 
have to put  your “negotiator  hat”  on.   The minute  you 
mention  money,  people  will  start  analyzing  every  word 
you say (or write).  They will start reaching for their wallets 
to  make  sure  it's  in  their  pocket—especially if  you're 
taking about taking someone's money.  So, be careful how 
you negotiate this.
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If you have to go through a negotiation process, it's best to 
do  it  on  the  phone.   Don't  come  across  combative  or 
arrogant, but explain to them that with this new system 
you've  designed  for  them,  they're  only  going  to 
exponentially increase their memberships and revenues.

To counteract any concerns that Bob might have, you can 
provide a few facts.  All you'll need is a little creativity and 
a calculator.

Let's suppose that Bob already has 5,000 members at his 
old private membership site.

5,000 x $197 = $985,000 = $0 per month = $0 per year.

Okay.   Nine  hundred  eighty  five  thousand  dollars  for  a 
“one-time” shot isn't bad money.  But, we're going to flip 
this thing over on its head for Bob and show him how to 
dang near double his money, and make it on a consistent 
basis, residually—year in and year out.

Let's now do some more math:

Let's  take  those  5,000  members  and  offer  them  an 
Executive  Membership  for  only  $29.95 a  month.   Heck! 
You could even drop it down to $19.95 a month and still 
make more money than the $985,000.  But for now, let's 
stick with the $29.95 per month subscription rate.

5,000 x $29.95 = $149,750 per month = $1,797,000 per year.

In return for your services, you're only asking 50% of the 
over-all profits, so your cut would be $74,875 a month—or 
$898,500 per year.  Granted, the $ 898,500 is $86,500 less, 
per year, than what he made before, but he also wasn't 
making  that  kind  of  money  on  a  residual  basis  either. 
NOW, Bob is going to be able to make $898,500 per year, 
as long as he doesn't lose any members.
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One of the things YOU need to do as the copy writer and 
sales page editor is make sure you run split tests (another 
subject  for  another  report  or  book).   With  a  continual 
marketing  campaign,  and  with  referrals  and  “word  of 
mouth”  viral  marketing  among  the  members  and  their 
friends, your membership could easily  climb upwards to 
tens, if not, hundreds of thousands of members.

Do the math.

Now, let's say that Bob's membership isn't as big as 5,000 
people.  Let's say he only has a couple of hundred.  Well, 
that translates into $5,990 a month.

I can hear you thinking right now, “But that's not the kind 
of money I want to make!  I can't live on $5,990 a month!”

Yes, you can!

Because, you're not going to quit that “day job” just yet.  If 
you're only making 8 to 10 dollars an hour working down 
at the corner store, or you're working a second job that 
doesn't  pay  much better,  you're  going  to  keep  both  of 
those jobs until you get another customer.

Now that you're getting a steady income from Bob every 
month—and  $5,000  to  $50,000  a  month  is  nothing  to 
sneeze at—you're going to be socking that money away in 
your bank account.  And when you've been doing this for 
12  to  18 months  steady,  you  can  go  over  to  the  Rolls-
Royce dealership  like  Joe Vitale  did,  and buy  yourself  a 
new Rolls.  Or, if you like the more sexy “jet set” look in 
automobiles, you can go get yourself a Lexus or a BMW.

Then you can walk into the boss's office at your job and 
turn in your notice of resignation.  Don't just walk out on 
them.  If you've been on good terms with them, do them 
right.  They've done you right all this time.  If they've been 
a jerk, then be a better person than they have been.  Give 
them ample notice to cover you.
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Always  be  courteous  and  tell  them—if  they  ask—that 
you've “found another  job”  that  pays  better,  has  better 
hours and benefits—and leave it at that.  If you want to 
tell them any more, that's up to you.

But, let's say you don't stop with Bob.  Let's say you find 
another great affiliate program on the Internet, and you 
help  them  do  the  same  thing.   Let's  say  you're  now 
designing something for Sheila.  You take some of Sheila's 
stuff and do a sample sales sheet for her, and send her a 
similar offer.

Over the period of a couple of years, you could easily have 
5 or 10 new “customers” who you're affiliated with, and 
making more than a million dollars a year.

It's not impossible, if you work smart.  It's not a matter of a 
lot of “hard work” but rather working smart in your new 
business.   Word  will  get  around  and  you  will  become 
known as the “Go-To Guy” or the “Go-To Girl.”  Then you 
can  sit  down  and  write  a  book  about  it  and  sell  it  on 
Amazon and watch it become a New York Times Best Seller 
like  many  of  Joe  Vitale's  books  have  done.   (Yes,  I'm 
working on it myself.  Watch for it!)

Bob  and  Sheila  are  just  a  couple  of  businesses  out  of 
thousands that  are out  there.   When you find one that 
meets  your  quality  specifications,  then  go  to  work! 
Prepare a sample sales page for them, or whatever else 
you need to do to “pitch” your idea, then contact them 
with your presentation.

Once you find out what works well for you, you do it over 
and over.

Wash,  rinse,  repeat.   Wash,  rinse,  repeat.   Wash,  rinse, 
repeat.

Get the idea?
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Now you've got two down, and the rest of the Internet to 
go.   You  see,  Bob  and  Sheila  are  only  a  couple  of 
businesses out of the many thousands on the Internet that 
need your help.  You can even do this locally—right there 
in  your  own  home  town.    Just  call  up  some  of  the 
businesses after you've visited their site and tell them you 
would like to send them an email with some work you've 
done for them.  A lot of times, it's easier to start locally, 
instead of working across the country or internationally.

As you begin to notice the powerful  implications of this 
profit-pulling strategy, you'll begin to notice that you can 
do this with ANY business, large or small.  I have used this 
same strategy with  large corporations,  small  businesses, 
Internet based, and “brick and mortar” business right in 
my own home town.  This can be done with just about ANY 
business, even if they don't have a web presence.  You can 
do that for them, too.

Let's say you come across a web site that sells an ebook or 
recipes in an electronic cookbook.  The product sells for 
$14.95 and is doing fairly well in sales.  However, one basic 
desire that we all have in common is the desire to make 
MORE money.  So, you do some research on becoming a 
consultant, and then approach the author of the cookbook 
with  an  offer  to  create  a  private  cooking  consultation 
service for $19.95 a month.  Or you could create a private 
e-course on “Specialty  Ethnic  Cooking From Around The 
World” for $100 per person.  Of course, you will be using 
their material and your radically different thinking.

You may be thinking, “A hundred dollars per person for an 
electronic  cooking  class?   An  e-course  distributed  by 
email?  You've got to be out of your mind!  Nobody would 
ever pay $100 for a cooking class!”  That may or may not 
be true.  Don't be so quick to dismiss it.  Joe Vitale raised 
hundreds  of  thousands  (and  millions)  of  dollars  doing 
exactly that.  I've earned over 7 figures myself, over the 
last 10 years, doing the same thing.  If you put it together 
right, it works.  You might have to go back and tweak it, 
but it can be done with the right product or service.
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To an extremely targeted niche market, full of professional 
cooks and chefs (and some wannabes) a six week—or even 
a  twelve  week—course  featuring  personal,  one-on-one 
consultation  may  not  be  a  bad  deal  for  $100.   Not 
everybody is going to take advantage of the consultation 
time anyway, so it's not like you'll always be on the phone.

You can also offer a grading of the classes with exams that 
the  subscribers  return  to  you  by  email  after  they've 
completed  their  weekly  course.   You  can  set  up  a  10 
question exam (just to keep it easy and simple) and grade 
it on a percentile basis—ten points per question.  IF they 
get all the questions right, they make a perfect score!

How  do  you  send  out  all  these  course  when  people 
subscribe to them?

By autoresponder, of course.  (Another subject...)

If  you want to learn how to operate an e-class, buy Joe 
Vitale's book on them: The E-Code.

My point in all  this is that all the greatest people in the 
world had one thing in common: They all thought radically 
different  than  everybody  else,  and  they  positioned 
themselves and their name as an authority in the minds of 
their prospects.

They  positioned  themselves  as  unique  out  of  all  the 
billions of people in history because:

● They did their homework,
● they put their brains in gear, and
● they took action!

So can you!

All  though  this  report  you've  seen  me  use  the  same 
strategies  and  hidden  techniques.   You  may  not  have 
noticed them all, because it's a hidden technique.  It's not 
covert or esoteric...
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...it's called positioning.

Positioning  is  a  very  subtle,  yet  extremely  powerful 
strategy  to  gaining  the  upper  hand  in  almost  every 
situation.   It  doesn't  matter  if  you're  better,  faster, 
stronger, or more intelligent than your competitors.  The 
only thing that matters is that you make them THINK you 
are.

No way am I telling you to lie to your prospects.  You can 
find far too many wannabe gurus on the Internet who try 
to “fake it until you make it,” but they end up disappearing 
after  about  a  year  or  two.   I'm  not  implying  that  you 
misrepresent yourself in any way, shape, form or fashion. 
What you DO—indeed—need to do is position yourself in 
the  perception  of  your  prospect's  minds.   How  they 
perceive you is important. 

Put  in  some  effort,  work  smart—not  hard—do  your 
research, and think differently than everybody else.  When 
you do that, successfully, people will look up to you as an 
authority figure on any subject you choose.  This is exactly 
how you can do it, too, with any business model you want. 
Just look for the opportunity in the making, learn as much 
as you can about it, and then go out and take action—and 
make it happen.

Then you replicate...

...wash, rinse, repeat.

Once  you  have  your  system  put  together  where  it's 
practically running automatically, you'll soon find yourself 
becoming the next radical (and extremist) super-affiliate.

Remember:

Take a big idea + add a little effort on your part + a little 
time = radical super-affiliate success.
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Parting Shots
I know this report has been a little long, but I wanted to 
make  sure  I  got  all  the  information  to  you  in  one 
document.  Sure, I could have put it into smaller sections 
and  put  it  out  on  an  autoresponder  like  I  suggested 
previously.  I could have charged a subscription fee like the 
example  I  gave  you,  but  I'm sick  and  tired  of  all  these 
wannabe gurus taking advantage of you.

If you don't get any ideas from this report, and it doesn't 
work  for  you,  then  delete  the  file.   It  will  always  be 
available for later reference, should you decide to go back 
and try it again.

I've already done it.  Been there, done that, got the tee-
shirt.  I've recruited over a half-million subscribers into just 
two affiliate programs, and I still have about half of them 
on residual programs.  So, I know this can be done.  It's not 
rocket  science,  but  you  do  have  to  do  a  little  reading, 
studying and learning.

If you ever decide you want to invest in a personalized e-
course  to  become  proficient  with  the  strategies  of  this 
system, give me a call and let's talk.  I  work one-on-one 
with a lot of students and if you're serious about becoming 
the next Internet Super-Star, call me and let's talk.

As Yoda said to Luke Skywalker in Star Wars:

“You either do, or you do 
not.

There is no 'try.'”
To your success.
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Ernest  O'Dell  is  the  President  and  CEO  of  Questar 
TeleCommunications and  Guerrilla  Internet 
Marketing. His company, founded in 1982, is a leading 
provider  in  research and implementation of  Unified 
Communications and  Messaging  for  the  real  estate 
and  insurance industries. Many of his web sites and 
blogs continue to get millions of visitors each month.

Ernest O'Dell
Questar  TeleCommunications and  Guerrilla  Internet 
Marketing
Levelland, TX 79336
USA
Ph: (806) 297-3267
Email: Ernest.ODell@QuestarTeleCommunications.com
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